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1. FIRERRE
1-1. EEMTHCBIT 2% TF & HFo MR

FEEM TSI BT 258 F L HFOMREICHET 207804 1%, HEWY & RERNPBEORTF &
HEZHRE L2DDTH o7, 2 TRIEHENS—Y v EMBEELZFOMARICE T2 A - xfH =
RS2 —varvEREBELTEIMBEFRRLII Y M AV MEZELT, MAMOAZLS THEEMO
RO L&D, THUREERRIH >IN TEL,

L2L, BEBTEICDILL 5 =%y POFRIE, BHROTFLEHTFZHIDITLH I L2
& L72o &%E BtoB [nJiF @ SaaS (Software as a Service) B2 A SN S X 912, EPMNI &ML L %
TPV Web ¥4 &N, EFOFyY yo— K247, aoFMosbsilzEsct vy 54
VF Xy MRAVIA VKT B U THEICEL DB LA R kot TR TMLEHELEY
AF A (SFA) V) = FIATVRAY MY AF L (LMS) % E%38 U T, £ROB%E O % WIsHlkm
THAEL, EETOLAS L THESSEDHET LIS —RKILL TV,

WROPEORFLEHT, ZLTMEOBMAMOMA - Hiiia I 2=r—a v 28t LT
EEHTFOMRMEICHET 2BHMmICIEBRASELLZ 2 ERY, BFRIEHOTT L HEFONWTI], JExt
MNIEWNHII 2= —2a VICE 28 FLEFOMRMEZHHT 2720 0MEII7E 25 ERE LT\ b,

1-2. RFICBIF25ELL EFITBT 2581t

HT & ETFOMBRYEMEANOE#E LT, AR TIHIFICRTFOSE L BEFO5BICENEH TS,

AW BT 2RTOHFEL L, BWEHBIBGE 7 A (B Ta2) 12X - THEGILS 1T
WHIREE L 2T Do 1990 4EAL 5 2000 SEARHBUC T 72 HRDOEEMEICB N TH, BMAEES
OHERE R T — D EE L IHEN S MR o 72 GBI ~O T Ot R - 4 ) RX—T 3 v (Filg, 2002)
MPRREEN, FATRVEY FONS VY v FEFE (G- B, 1995) 72 E3%BRg36 & L THi%E
XN BTHEERZBECBVLTIE, BE 70 L 22X B0 S ERETHL [H - 7]
(M, 2019) A%SaaS 2%, ZLTHM BtoBY—EAZIMETHIT % - 2y — 7 v 7i¥zid
COEFFICBVTIEN) ZAE TV 5,

BEAEIEZEI BT, AFE - 1B (1995) (& UK EEARH 0RO 1 o & LT, [HkoH¥E] 2%
I, ThE [ERTHNIXEHEOET O A% — ANOEEADPHS TWz0/2hs, Zha3ErEicL
THIRRTHAL] (p.23) T2 D EFPIL 72, M7, &l (2002) IMEANEHEL IR LT — LEHFEID
WT22oD8 4 7RI, [—21%, BEOEEEDGT—2%21EL5 471 [HH—2IF, HHEHY
B L BFEH A, B — A M H 4 LS, WREH M A MR 7T — AR T 55 4 7] (p.4) LE
F L7z RSB BT ORI 2 @I - BT (1995) DERISEVDHOTHY, LD
BMSMEL, BREESTOR TV AHROEE 7T A EH 2 2HICE . E512, 29 Laag¥E
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TEREAVH R & OBIRYENG- 2 2 BN 2 H T, HERRIIOLP 2 BREEZHSL ML T
THAEBANOEE XY 7210,

77, EFo5#EE, ARICBWT, BEMENICET 2 lEERUCE D FARIMREL TV 5
WL E#T 5. OWOMKEEEATEINZES S, MERICB U 2BEEEREICIES T EF 2142 H
5322 i3 shcwsd, LaL, B4, BEEMKNICET 2 BE R g Lo v
IR RIS A S NS, BEIBM A ETHERFWIEES R SN 2 L HIUE, FMWAGERE A
LaWBIEERM R EIZBWT, 77 Y Fr EOFBNTLD ) 2 I EERRES SN Tnb T
EbdHsb (RH - EHikE 2013 &H, 2016) FFIZIT #anlZB Wi, IT &M (1FHRY 27 2858M) DA
53, BUEERM (22— —8M) ASHEEONE R CHBNIC B 2 WY RICBWTEETD
%2 EAHRIE SN TV (Brancheau & Wetherbe, 1990; Iyer & Jayasimha, 2021 7% &) BEAFRFZEIZ 21
AN ERE DT, (SRR EL RIZT S F ST 25N LA RE O % &K
O T V—7 ] (Fl -1, 2006, p.23) L EHXRSNAWEL Y ¥ — BT LoTELR LI ELTE,
WE Y Y ¥ — R FICHBEOMEERICEIc B 2 &ETh Y, [HEE, HHE, BEE Jue
H, I b= X—D5 OO EA ] (F - #E, 2006, p.23) 5. BBV TIE, HFEO
IEHERRE R CHEAEZOLOPREETH ), HBENIZRIEL TW b L) B, 8Tk -
TEDX) BRERNBE LTV L EINTVED, EOLH IR TFLHTFOBBHMEENZINTWS
L) BLEA S OMREERIE 5L XS5V, RIFZETIX, 29 L2BM2 S, MERNICHEE
BPEDRIEL TV LIRER, BT OHFAOB &2, WHEOMEMEHIZENEZHTHI LT,
WA ZEDFERICEHBR L T & 720

1-3. /NE

ARFZETIE, e FMICB T DHBEEE S & v ) GE T O3 & HF NI BT 2 B AN o H &
BREDTHICEHL, ThODPRTLEHTOMMREIIED L) B L 52T 202 o»ICT
B2TEEHMNET S, 29 LZBREETIZBWTIE, BFLHFOMREICIEOEEL525Z LA

DB 252LbHVIBLNLLTELZ, DX LRERDVHHEOMRYE, v TldM¥Ek
B URRICHEERCR) (B 525 0% 85T 5,

GRS, BET R EEEOMIEE, AIEOBEREZ ISP 5720, BT 2617
LY 2—%1T). T L HTFOMRMICHET 2WRIEBRLE~—7 7 1 7 (Relationship Market-
ing) WiZe% # U CEREAMAEREZ RO, HICHFMIZ OV LM ETEINE, TFMizon

FICEEMBEICBOTHRDPER SN TVA D, ThLZ2 LML Y2 —DONRET 5,



Waoesr3E - WEET LT IS BT 5 70T & HF O BfRY:

2. FATHR
2-1. EFLHFORRYE  BRE~x—F7 T4 v 7

Bt~ —7 7 1 ¥ 7 (Berry, 1983) \LBEEMAITE, WEHIZE, — EAMF5E % K2R E 2o b 0O
L, 1990 FERICH 7<= T4 v 7R A4 N LTERZEDTLUSR, HIEICES T THF%E
AT BINT WD (M Sheth & Parvatiyar, 2000 ; AFRH, 2012 5 45H, 2000 ; #, 2005). JCERAY 20
JeER L LT, Arndt (1979) 12 & 2 BHIMkFE 2005 [~ H L7z TWELT Y] &R, Dwyer,
Schurr, & Oh (1987) (2 X % [HEEKIT ] & ke U7z [ BIERIGZSHE | BE& D F7R, Morgan & Hunt (1994)

WEBEELBANENE LT [BFHE I Iy M2 M ICESE D TR, EEMTSICE
55T & HFOBMMRMEOEFENRIC % i L 72 Cannon & Perreault (1999) 7 E03ZF b5,

DB B TIAEDOREMNIIZEE TH % Robert Palmatier IRk~ —7r 71 ¥ 7% [/8
74— A% LESELHNT, HRIZHRERE, JER, M, #RSE5 72t 2] (Palmatier
& Steinhoff, 2019, p. 233) L EFKT 5o MR~ =7 7 4 ¥ 7% U C, B% & O 72 BRI A1
SN, ENDTRLEOIERRTN Y =7, REOFRR ERFORERRIK IO EEZEZ LN TN,
ZTOMERRIEEE G 2 5 EKNE LTIE, FHIZBFROE (Crosby, Evans, & Cowles, 1990) 73 rilE&
EoTWwhe RH (2000) 1, [BIROEZME T H0ILe LTI, fTBITIEZRL, 233y A Y b
bLRBHE VST L HTFOMBRE O 2MEIEH T2 LESH 5 | (p.69) 2 & &I
¥ %o FZREIC Palmatier et al. (2006) (& BH# L 72EREMTED 2 & p#i 2@ L C, FEP I I v M X 2 b
OB ORTTTHIL S N2 BIROBE P EFEIRICT 2 2R REVI L 2P LIl T
%, Palmatier etal. (2006) (230 %, BRVEOBIEN, Jfiz 5 NICHELZBENMEREZ KL ITRT,

) LB~ — 7 7 4 Y 7 ORI B T 28E L LT, AL 0D Y OHTIZKRD 3
HEBT720v,

T3, BRNEIRIIETFLEFOMA BV TREINLLDTH LI h0b 5T, BROEIZH
FTHMEDEL CFEFMERIHTONTEY, BFMURLT A 7 FOBMRIZENZ & THLEED
¥e4% (Athanasopoulou, 2009 ;: K, 2011) Eh b,

WS, BTy & Fele U 72 o S W T3 O R LI ALRRYE & BIRRIEICH 2 2 & (W, 1998) AR S
NBH, FEEMTBT 2 BRSSO EAIIAE A KHE & AR HE LR 2 2 LA L %55,
%< OMBETIRT L ETOMAMOHEEN 2R LTH 720 Sh MM oBROE % i L
TW % (Crosby, Evans, & Cowles, 1990; Doney & Cannon, 1997; Narayandas & Rangan, 2004; Palmatier,
Dant, & Grewal, 2007; Schmitz et al, 2020 % &), L22L, 77 ¥ FEMOMEEERESL EC F ¥ AV T
DR % EI2BV TR T L HTFOMOBAR O N - X 2 MEEHPEL RN ETHH 5,
2%, 29 LBAMOBROE 2 L 729 2 TORMKIETORBOHIZOWTIINZED 41
MREVWDLDEEZ LN,
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1 BEXERMOBRTEREIBFE (Palmatier et al. (2006) % 1 (pp. 138-139) % HKIZfER)

L

i

FE
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BAZEE HT
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filifiti & % BIERTE 2 AEFE L 72\ &9 sk

72 g

Anderson & Weitz 1992; Jap & Ganesan
2000; Moorman, Zaltman, & Deshpand 1992;
Morgan & Hunt 1994

S LA F DN & I S~DfF & Doney & Cannon 1997; Hibbard, Kumar, &
Stern 2001; Sirdeshmukh, Singh, & Sabol 2002
FRYE L ORI A R S L < 1315#  Crosby, Evans, & Cowles 1990; Reynolds &
11y 72 PR Beatty 1999
BtRDH FIRPEOBR S DA 725 M. BIFRMEDEZ  Crosby, Evans, & Cowles 1990; De Wulf,
% LT 2% & 52 2HAR D L<I1d Odekerken-Schréder, & Tacobucci 2001
ZUTCII R ER L LTl b shs b o
ARG R oK, AEdEomE, EEPEOE  Hennig-Thurau, Gwinner, & Gremler 2002;
D7 & DR Morgan & Hunt 1994; Reynolds & Beatty
1999
FTTANOELE MOTETH 5 AT RER %% 2T L AL Hibbard, Kumar, & Stern 2001; Morgan &
e\, SRR 5 EHOME 2, B% Hunt 1994
AT % 2 &
BfRMEE TS KD, XD SRE R BARTERESEICHE S De Wulf, Odekerken-Schréder, & Tacobucci

TR, 7, S, BROBE

2001; Ganesan 1994

SET O

FET-OHGK, 5 REREE)

Crosby, Evans, & Cowles 1990; Lagace,
Dahlstrom, & Gassenheimer 1991

a2 — FS— b F—HTE SN LEHROE,  Anderson & Weitz 1992; Mohr, Fisher, &
vav R, H Nevin 1996; Morgan & Hunt 1994
FALE N U F) =28 F =N DOHE, 54 Crosby, Evans, & Cowles 1990; Doney &
TAY AN, WALOIEME, F 72137 EM  Cannon 1997; Morgan & Hunt 1994
FRE O L 7230, iifEe,  HEE
PR A S — b - — 8] ) B AR VERK fe 2 ) Anderson & Weitz 1989; Doney & Cannon
1997; Kumar, Scheer, & Steenkamp 1995
MHAERMEE s — b F— M OZEH R E 7213 A7 Crosby, Evans, & Cowles 1990; Doney &
2472 O D2 [ EL Cannon 1997
ar7) b S b F—HORN A Anderson & Weitz 1992; Kumar, Scheer, &
Steenkamp 1995
BRI SE T SRk A9 AT HEMEZ & 5 272, Crosby, Evans, & Cowles 1990; Doney &
HT0F50 4 % O MR Cannon 1997
123 BT Mo 22 B T2, BMIZ5ET  Hennig-Thurau, Gwinner, & Gremler 2002;
i3 A gt Reynolds & Beatty 1999
FEOA YL EX, RBE, BFOBCRERE LM AGDE  De Wulf, Odekerken-Schréder, & Iacobucci
ks AT 72138 KO e iR B 3 2001; Hennig-Thurau, Gwinner, & Gremler
2002; Sirdeshmukh, Singh, & Sabol 2002
STy — Febkm, ¥ =7, FliEgEk T oOMfi5E  Reynolds & Beatty 1999; Siguaw, Simpson, &
< UA FOEIARRIBT LB HER%Z % &  Baker 1998
tr, ETOERIN IR
W71 MEO B % ERT 57201247bN b, 2 Anderson & Narus 1990; Morgan & Hunt

X — b — ORI A O H5E M ATH)

1994
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BB, A5 =%y bOERIHEY, V54 Y TOMBRE~—7 T 1 v 71T 250 4E
HD SN T 5, Ahearne et al. (2022) (ZEMOIERN LTI I 2 =7 —2 3 Y2k e L7725
FLHATFOMEAEHORIEDEH - BWFHICI VAN T 2B Z L 25T 5. £ 72, Steinhoff et al.
(2019) A ¥ I -V Vb=varyy THERORL, TOREEZ Y- L AL, v b7 =1L,
Fu=F xR, =V F T4 2L, BEAMEERHL TV,

2-2. HP WEHEt s —LBEH7at2

HEEM~Y—Fr T4 Y 7ORED 1oL LT, MHBRIGEICBT 2MBEEIRTONS (FB -,
2006) o I OMKEIE EATEIIZE 2 &, AR B 2 W BRI IE S R R A b B T L A5
ENTwb, Robinson (1967) 1%, [Z—HF—, £ v T7NVZ U — NALA¥— F—rF—)i— HH
REHEDPS B DWEHE Y I — L VIMEERIRT 2L LB ODOBBREAT — V2 IR] (&H
2016, p.112) LT3, 2O ODEEREAT— VL, [OMEOER @=— X0, GBS,
HAEFEOER, @OHHFEE ORE, ©RBAMREOER, ©RBIREOHE & MHEEEOER, @
LT E, @7+ —~< Y AFHi] (&M, 2011, p.29) S—MW 7oL 2L ENb, 29 LBEE
BOGED#Z T O RIZBWT, M#RICBIT 22 Me TARPLHAREHTEERECHDLLIOTH S,

Lo Lan3s, MfNICBT 2EERREZFIENT 70— FI2 X o THIET SRR E { &
NER - TE 2%, F4, Mojir & Sudhir (2022) 1ZFHEE T IV E2 VT, MRS BT 2 WEE =D
SE L BEARNC B 2 WS L 7o 22 WD TH S L7ze 5 IKE - SLRHHBER: O bt
5B B H R E & G o n T, BEMEENOET Buyer : BEEEM) & AT (User: 4t
) ICHENED T, HFPOICHEEELREN 2 SNL 7 A v N TR BB REd %
ENDHET AL FOFHEEW LI LIz, EHI2, KFMERPED & 9 2B HWOWER, HEo
ARV 038 H LT BIRBEIC B TURFRICRE T AT, & ) HOii e Bl & K¢ > 7= 518 7
LAY —OREPHRHEINDLZEZRL TS, Z LTEB LORBRE LT, FHWLRHHm 7L A v —
X, WY = TEEONEE TIE T VERESEHTH Y, DY =T EBALEICE Ty v a
HWHESHEHTHDHZ L ZEHLTW5D,

S5, 4H - EE (2013), AXH (2016) 13E4E, WEEBEEPEOHIRNICB T 2EP L0l v
SRR A SND R, 7T 2 FRMEADBKIEIC L 2 HEERIGEICH BT 5 L5 % 151
T2, FICHEBERIEOSHE N, #HhTT) =120 X2 b 0OMEICET 2 B BILEHERR 7S,
BIERMR EIBEIN TV Ty — AR ERELTwD, 72, HRRICHT 2 E S EIvE % S HWN
b DR L2 OWZE & TR IR E TR, A2 TREPTE VoM@ AIZBL
BIEHBERREICOWTOHIEIHEA TV D BARIZIE, BtoB 77 ¥ FAMHBERRLERTETF L H
TFOBBRMEICE 2 5% (Brown et al, 2011; Brown et al, 2012; Geiger et al, 2012; Leek & Christodoulides,
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2011,2012) =, FHKEOMEEIZ BT A DESE (Kemp et al, 2018) A3 H72 31BN L% B TMF7EH
EDLNT W5,

9 LR OWE R R REIC BT 2 5% OMEHE L LT, BN B W Toi L 72iER
FRHPUED, MEHNO LD X ) ZHEAEMICL > TR ENL 0w fiLe, HEEN O AKED &
RTT VP EDL ) B BE G2 50hEvolomaEITT o5,

2-3. T Wtk vy —EWEGE T u kR

fERI 2 HRBSEICBWT, H3EIE EARE" BAEER L2205, EEBMOMHE
NDHEEDBE R L RIHIZD2 ) AR O NHBFRZHEE, BRIZESCHEZ A VbR
528b%hotze LarL, 29 LZZMAEREICIIRRERHEL LOMENERH I, BEADL L
IIBEAR A% L CRUBR XIS & 72 2 MR E AR ST & 72 (Wl 2002)0 T 72 56BN 7%
MR HEORBINIEL LT A T NVE 2 b (AdF- MBI, 1995) &5 & L72ifZEdh ShTwv b,
TOBRDA I =4 v P OFELEZMSFA (BELES AT 24), LMS (V- FXAT XY PV AT L)
D%ERE, 2L CGREO I FMOSHEEHZ L1280, 29 LR EIE2EICE R L Twb,
FZIT RER A S — b7 v T, MR/ NIEARSE 2 % & L7z SaaS (Software as a Service) 1
R ETIR [ EFV] GEH, 2019) EWENLER—FT 47, A YA F - 2—VR, 74—
VE k= NVA, AR — - HF 7AW HET T LRGP ORI EH S
TWwho 9 LALLM EON R L LTHEADTETY, L4, AL F - k-
JV A (Chaker et al, 2022; Ohiomah et al., 2019; Ramos, Claro, & Germiniano, 2023), 7 A ¥ ~<— %7t X
(Hilton et al, 2020; Hochstein et al, 2020; Kleinaltenkamp, Prohl-Schwenke, & Kerinen, 2022; Prohl-
Schwenke & Kleinaltenkamp, 2021) 7 & %& xR & L72WIZEA%EE L T\ %,

AL, 29 LMBEEEICIHEOME S AELI 2b0eEZ 6N, Mk AT 2 Y MO
IZBWT, Jehn & Mannix (2001) (AN BT AEMMOI > 7)) 7 PORENGFET L & 2R
WL, £ B 7) 7 MA@ (Process) 2> 71 27 b, 4% (Relationship) 2> 71 7 ©, if
(Task) 2> 7Y 7 MIFRILL T2, TLTR—7 74 Y77 Th, A (2007) 13AHERHLIEIC
W72 A ¥ —F N - =774 Y THRIBCT, *=7 714 ¥ 7N E =V 2HM, <=7 74
Y7 M E R & D &R 7 P MBSO RE 2 455 L T 50 IGERIHNZ 351 2 BT i 45 o ]
X, EAEDMEZOBLE R D, DD SN TWw 5B, #2113 Mullins & Agnihotri (2022) 157 Y %
NG ADVEERRANG- R BB 2 WGET 21T, PR O~ —7 7 1 ¥ 78 & £ — v ZHRM O
XL E M2 MG L, Sleep et al. (2020) 13 PNE)E 3 & AV E S ORE R0 M HE 7 113 T B e T DL E
E LT, WEESEL S ESEO I EIR i, AL OEVWZ 2L, a¥ 7Y s |
PELRTVWI EZPLNIIL TS, L LIRGEHIRO33EICB VT, 29 LA MR IZ#EEH
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RIS L CHADEEE G2 5, £ LIREEHRAL, SHCERTLHETOMROEEZS
DH0DED L) HERNIEEZ LETTOn, ToULPICINTwE LRV AT, SHERONZEHR
BEEZOND,

2-4. /NG

F2IIAME L BED Y OBV TEELREIHEICOWT, BFLETFORBWRIEDY > T v 7 Hh
5, BFOGE—IFE HFOGTH—EPTONTIIENEDTLO0EEHLLDTH S,
BRI il & LCRTFOIHFE EFOHEPTIEALDTONRTVE 00, —#, BF0s5¥
HEPEOHEUIAE B LFEREIED TN TE -2 L bh b, Lo L, BFOH¥ELHFOHEIH
RRCER SN TELMREIAHETHL I LD )AL NS,

HPMWIZBW T L RIS B 2 HEEREICBWT, 77 ¥ FRMADKEA R
BREHI R AR OWEE B ERE 7 0 2 RO RMA D 5. F72, RFMTIER, BOEHIRO
ETIZBWT, LD X)) EHMEOEEESRMITEEBR I IO DI LE V) A =X HIZON
TOHOMREDORMAFAET HDDEEZ BN D,

T9 LRV € — 128D &, ARRFZE T (W58 3 - BN IS B 558 T & BT 0B fRM:]
T—IWUTFOYVY—F - 7 TAFa vy AFar RQ %&ET 5o
RQL : BFOWFGEMBEO S EE, BFLOMREICED L) B2 5.2 507
RQ2 : EFOMEMBEOS I, BT LOMRIECED L) B2 52507

3. =4l
3-1. WFFE

RBFFEIE I —FHN X D982 179 o HAT (2006) I ZHBIBIEOR M E LT [PEOERIZONWTS
oM (5 Z2HMICHE] (p.44) TE S L EFF, S 512 [H4 OFFNBT 5 BRI
DY E Ry VT =2 250 ] (0.45) $HIENTEDLI/MT 5. AKFEOY H—F -~
IAF a Y3 FOMBGN, HFEORMBANOH LR 4 OS2 53 58F &L HFOMREZ
WY 2 e OEZBHOBHEDPFH B DO TH Y, H—FFNIK S 720 LD, 29 L7BRE
ZHOLNIT LI EREMT S,

EHICHFIE LCTIZIE4E, Salesforce /1 ¥ /8= —ICBWTHEMEZEL WG 7T v 7+ — 20
KWT 5 v FTH5H Tableau ZEE L7z FRIOA ¥ ¥ 2 —12X ), HEROBGEABRIZENE 5
NpZ e, FRMEAFEDSTITLEM BREICHZY, BEEERESIT HMoAL LY, &%
SFELBIELMICBVTH 2 Eh, BHEBEEREOGHENEKEIZHDZ L0, KFFEOFH &
LCHLTWA2bDLH SN,



Woes 3 - BEE A ECFIC BT 5T L BT O BGRN:
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HXEVAT L) sV T a0 EH, JERE TR 7 A2 ) 7Y a YETIVICHE L HESEE, X

5 ARENIFEEMDA ¥ 52— HDTH 5,



Waoesr3E - WEET LT IS BT 5 70T & HF O BfRY:

L TIREE 279 Y FaI 2254 2FLANT ¥ —DREREDBEITONL, AHFZETIZERICT
TLHAT L OBBRUEANDBEIRBEINLWBIE AT XY P EMBE~A I AV N, ZLTERYAY
AV MIEREEDTTHNMEIT)

(2) MR ATV AV N [TV R&IZ ANV R [FTA4ADINY)—&T4 k> K]
EERBEOBEALIE Ny T R MNAT y TN S OHKT 7T U—F BN TH S,
Tableau TIZAIZELK, 5 F& T 7 A3 F (Land & Expand) kW% & M 5 2= — 7 20 ik ig 23

BFONTVD, THFBEMABNICBITZ2EATA £y ABE/NANLAD, KONERIFTWL

7 70 —FTdh %, Tableau TIIENRGOMHRBMPRE R L 2T —Ya v 2EAN LTV,

72, VIMT2TEVITIIVHTHLI DS, WHOBEGNIA TV TOT T 25501 LT

Who INHDZ ENL, BEMBNIIBWT, PH=—X%FH, Tableau DEMIZELE2Fo 72

A—F—3FF, VI b TERERSY u—FL, AHTLIENTRTHL. ThoOBGE

HWT, BRI =N TT— 7 Gk ROIE 2TV, HNTOT T v FRRA M DI,

FHBENZ S5, 1 2—F—DI7 4 LY AP LIRE Y, F—2 L LTOEY, £ L THMTOH

#, DWVTREMHANDIZHNE O LD o> TWnD,

TV R&T 7Ny FIC K BN TORGE KX, Tableau ORIZELK DA TH 525, i)
THALDH L. 2F), TNEIRMNAT v 7RIO7 70 —FTh Y, HEENICBITF 58 IR 2 2
T5HZE, TV RBRENPSLZY 280 FEEANEZL =BT LOOWI EBHLEN) HTH D,
INGOREEMIT L7200 —FEHI Y, T4 AHN) =& T4t F (Discovery & Descend)
W LIPEND Fy 7y v MoTTu—F2FHLTwE, CHRIEERBBEORE gL ER
Y=y MEBEELTREL, BEBPLO My 75y 28, 2HEEAZHENT T L)
bOTHb, T TOREREEIE, KEZRETIECDO Ry — 5 EIL#H) 2T E0L VA, HA
Tl CIO (eEfiHa ) REMY A7 AMMHEEE, RERETRL E2ET I L%,

(3) Mgk~ AT AL [HF - EFIV]
L=V AT 4 =A7 V=T D Tableau Ti&, HHEMEAHEHE T B LA L > THFEILIN T2,
B BTN LIFENL L=V AT+ —ADRA DT T2 T 4 ABEERTHIEND 2AETVD
A, UL, BRI —EOT O AR, =T T4 VT, A VA F k=LA, T4—)b
Fet—NVR, ARAIY<— - ¥ 7L AZNZTHOTFEMBEALL, HEIEEZXD &) 553
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O—F %479 bDTHY, SDRIFMVEGLERERF 7 u—F, £IF—F, +74 7 IVEEO
FIFZEICE o THONBEBRE) AN (V=F) ZHLTT7u—=F %4794 ¥ N7 ¥ FHLO
LD TH b, Tableau Tld, KFMHE (BB L ZHERBMB 2,000 ALLE) I LTIET ™ b 2 Fif
LoOTTa—FARES N, FE - /IO MREITH L TIEA YNy ¥ FHLO T 7 a—F 2585
ENTVD, KFEREOHE, $TIMALOOEERENEF-TVWL I LBV, [ V¥ 1 k-
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YL, S CHEEMIN G2 TEERRRAER SN2, THUEEICHE OB EYUE &k
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Waoesr3E - WEET LT IS BT 5 70T & HF O BfRY:

4-2. HF  HF OS5 WA ME RIS 2 5%
(1) WEEY 7 —LEE Ot 2

AR BITI D 220HO Y —F - 7 T AF 3 Vi3 [ETOMEMKOSHIE, 6T L ORI
EDX)BHERG 250 ] LI D TH o7, AEITRBROBEEEICHSH L ZOH
Tl AHEMEDHT) 2T, BREA~OEELERT D,

FEhiL7zA v & ¥a—28D1F1E, Tableau #5032 lEH B ATENRC G 25> 7 7
y—& LCIT &M, BIEERM, BERI %o, BEBRRE DRI, EOT 75 —3E
BLCUHBEBRRREZHEET 20020 ) HMTI3D20FMAEALNL, 1 OHIZLLDIT V7 b
T TIEWIT HMPREELZ2HDTHE, LT 20HITHZERM (Z—¥—&") 25EmE %
25DTHb, SHIZ3DHD, HHEDTIININT VAT — A= a v EORKE D4 22—
EERELRERRN L IBEHERRETOXATHE, TNHDH B, Tableau B W THE
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MDIZBIEMNTT — s i = — X & Hb, —BULEoTF—85HAFVELT DY) — F2—
W=D N T A4 T UM EFH LGS, BEO=—X26 U 8GR AEEZEANT, ZLTT—
5 5T & TR R ORI & BN TIT 9 o 2 OFAMANORHESHIBMNTILD %0 HM D
L5 REPFEEVHIBHANCBIT 2HHO720DF 4 £ A% 38T 5, BEEMICBT57—%
FEHOER E LT, REBITOFEHEEZR#ET 5, REBOIY F—AX Y MILoT, HEE
NOIRILNIRM TOEA % F DT %, 20, 1T M %2 ISR EN 2 £HE A O 720 ORE %
O, TuT s M F—ADHER T— RO R LR AT, SR AOREMEEZ B, SHEA
DEIRAEN S N7 RIIIABI I AL TOF AR S D,

CHL7A Yy Ea— T30 ER2T 213, BEERMER TRGERSESCERE LT, V7
BIBL Y — )V &) B A 7 3 — 457 & ONZ Tableau OB 75 &~ F ORISR L 72 AA%
AZEBHDE, Tableau DEFEMEEN O DOREMLRB S NITICEILbDPHHLEZLNL,

9, VTR Bl OFEDR S, F—F 2N, O SITFHBENO LD X ) - —
TdH->TH Tableau DFHDOE 5T L %0 ) B0 SHITEEO MT A TIVIZIETH Y, HIEMZ
FIZBWTH, $ 72270 T Y a VROBEERK DD, FRIETOEAON— FILH KV, iz
C Tableau DEN/27F Y FLEaT—Yarhb, EFVRBIY -V 7)) &L LT
Rkl TWbI—F =B, EAMARSEERE T80, FIATLVEHRDLF— A
%\, F2, TI9VRII2ASTAPRELTCNE I ERLDABICI—F—RICBNLAY, 21—
PR L 722 FSE LR - a7y 2R THHLAZY 52803 TEL, 29 LHE
MZERA S, HRFEECE THEBNICBOW TP T 57 — APERIZZWE VI,
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Mz T, T9 L7BEMHRMNIC BT /08I0 5 KON LW E 7% 9 Tableau DF FEAMFEIC X 5,
HENOE E 2T BERYIATON TN D, T—F ANVF ¥ —2FEHT 57200 Tableau - 7V —7
1)~ Mi&, Tableau DEEBIRANDFE L V) Bl 51, MBENICBT2EHERRE 7o 2%
EH 2T, HERNANORGE K2 W E7% ) KRR MA LIRS 2 2 L3TE %,

(2) BT BE RIS 2 2588

WH, IT V7 by 27 OWE - BAZREES 275 IT HMAOFEREINTVDLIE LN
ENS, ITHMEHETMOBRIZZ 7Y 7 MPAELLEZE DB, 4 Y F -2 X, R
Waar7y sz e LT, BEERMIZIT HMA2BS TOMH=— X2 £ 2 2WETIT V7 MY x
T ORERHEA, HANTOF = FIEHICB W THWHRIRAZ T2 2 Li2tkv, B To7— 5 Flig
HOBERENE L Z &% EDVBITHN D M7, IT EFUIBERMICH LT, SfEombTids
{, HMERELHELL Y —VOBALZMEDL LR, X2 T4 THICHRESNEVWIETT—
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NS DOMEE RS %728, Tableau Ti, Tableau: 7V —71 ¥ s OFEEA B LT, IT #HM &
BT, 2L CRER & Vo ZZBEATRNIC B 2180 Lokil ) 2 L CT\wb, 3, Tableau
DEFEAY v 7TIIBELM TO Tableau Btz # U727 — & FNEH % #i9%5 A ¥ v 7 (Champion)

EIFHAL, ZORANTT 774 A BEEFRIT MM EAGT 5, 72, BEETMIIBIT 5257 v ¥
FUEITHMOAI 2= —3 a3 O (T FRTbEDELY) ZBRET D, LT, BIEHM
B2 7= FEH=— X122, IT #ME OMOEROIEXS L FFHET 5 X @ E 21T 5,
ZH) LWL LERT REROTY F—A XY b2 AHT, ITHMAICTBe Y 27 b F—2%
ML, SHEAZERT L, 2L THEMBNTOERICH>TE TR Y =7 bF— 4 L HER
FINOF X v EF v L OHEEEZRITL LTw5,

I L7A VI —RRICHEDEZLEEZITAE, TV —FHERLE BV BEHIZBVT, Ta
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AT XY MLV, 2 LTI HLIR O BIFR RS 3 B8 12 22 50 LA L, Tableau D311,

WWMAT, SFIELBEEBMNICBIT2BOMAL XV P <4 T A Y b LAV TORRIER
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2H3NTnwBEEZ LN,



Waoesr3E - WEET LT IS BT 5 70T & HF O BfRY:

4-3. EFLHTF  Woen s - HZIT IS0 28T L HTF ORI
1) 79vF-Vb—=Yarvyv7s
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ZBWT, 79 F- 1YL= 3 » ¥y 7 (Fournier, 1998) AT A A4 v ¥ ¥ 2 —% B U728k
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b (ARH2010b, p.1) THD, TLT, HIACHMELETA Ty 7474 ICHTL2HBmEER
W79 F-Vb=varyy 7%, HRECIHHETT ¥ FLoli—{b] (AP 2010a, p.38)
ELTEHRBEAALT 7 —F 28R L, TOWEREZHETLELEBIL, 77V F- )L —V 3
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INFT, 798 )= aryy7iE, FIGHBEHEL T T Y FEOBOBREICER LT
FOHEE LTV 525, AHIZE T, AEBEEOREIZBWTD, M#KICBIT2HAENRT T ¥ FIZ
L THE LB B D EAYMELE L 9 A REME & H5d % 6

FRFRICBWTIE, Y& Ea2—755 [Tableau 28 & TUf & T/ 7% < T, Tableau 2§zl L 7= |
[T D740V 74 =T TKHEL T2 ] L EORBEIPN, TV F-TATV T4 T4
CHUBMEDFE AL HFAETH2DDERBEINL, SHIZ, THLETIVYF - TATFTYT4T71L
O—bZ M LT, tHEMOHEE, HEZRINTVELEDLERBINL, /2, HFIZBWTY
Tableau * I3 2 =5 4 ODENMNEHD S [Tableau & H5x > TAENZE D 5 72| [Tableau v 2 223
ZET, BHOAF I, KEET > T ] [Tableau BIFE T ETHEH 0] Lo tlEO
FRHPNDLE NI INBLET TV R TAT YT 474 EOFAALOHFEENRBEIN, 7TV K-
TATYT 474 Dbz E LT, RFLHFLOLHENGHERHOTDOENELTHWLDOTIE R
WHEEZOND, THLTIT VR - ) b—=Yaryyy ZTIEEMMEEENERE E SNERBFO5¥E
HEAFEFNEEVIEE, FARFrO0EENEHATI I =r—2 a VRO L WETFOEE S
BED VIR Y, EEBRIIH L TEAWEPREVIDOLHELESND,

(2) BE=—AEROMENE TSIV F Y b—varyy 7

BB, WE0sEN, WHOSHESEKECHLEE, RETITVF ) b= ar iy IR
HERPIGZ DB ENE LTEEEEZONDLON, TOEREITVIZ,

AWFZETIE, ZOFBIZB W THIRORA RS (Hippel, 1994, 2005 : /NI, 2000) (275 H L7zvy,
Hippel (2005) 2 X HUE, [TEMOKMAENEL L, D25 O R OTERE 2 OFHOZ T TR 5
RILT, B BIFEORT~BIET 2 DICLE LR (BE) BHE LTERSINDL, COBHAIME WL &
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ETEHRORA ML CRE W E 121 ] (Hippel, 1994,p.91) &) o WGEH3E - lERECT I2B W
THE = — ATEMOMAENEDSGFIET 2L V) HKPZBRIMET 25 DEER N, A Y I 2 =15
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MoK = — X% BT 5 2 EHBWEIZ R 5,
CTHLZEBRETTONEHHIEE, 750 F -V Lb—varyy PHREERPIEELZSZ00
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Chawla et al. (2020) 135 ¥R LT, 1983 4E7> 5 2018 4 F TIXAT b7z 216 O FEFERTFFE % kf
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MR, EERORE, FHBEREE - NS BB BE O LCEAE RN, Bk BANOER, 2
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R3 HERRBOMTEE (Chawla et al. (2020) %2 (pp. 1363-1366) (252 X f5k)

7153 TEFE YT AT TY E 7%
I WBIGEIOZBITICHES 5, EThoE ok SAEY AHEN, BRI, R L, JESMEN, FEC
J & ke 7 8 N o 55 (Walker et al, MRS 22 A& DK IE (McAdams, 1995)
1977) A8 W, S, BB COIRIE S Rz S— v Y
T 4 W EFE (McAdams, 1995)
AN e FIORET), SEENRE)), BENREO—
%K (Vinchur et al, 1998, p. 589)
AR AT 5~ 7 v B (Bih, #%95, Hh
&, Biliz L) LR (W%E, v 94
Y —7¥) (Jaworski, 1988)
W FRBRHE NI (Verbeke Dietz, and Ver- ®3¥DXALETA  XULRTA T T4 714 Lo kL N vo
waal, 2011) FUTATA &)L W (Verbeke, Dietz, and Verwaal, 2011)
REFHMmMOER H¥E~ A — Y r—0ftm, AREHE FL—=
v, e, FEEEIORE (Futrell, 2006)
Hethrim o B K AR O HAN G IR & hE )
TR OO H EORRORIE %2 i3 2 WIBRBE 0T LHRER EERoOMHEOAN WA, ¥ A 7%ET
AR A (Johnson & Hall, 1988) 2R3 2 MR EIR, AHECT 2 20K (Karasek
et al, 1998, p. 323)
R HEEBDPRIC T B R YE R A V&2
T HHEBROFEE (Dawson, O'Brien & Beehr, 2016,
p.2)
MFICHELZ  FAESCLEFALrL0ELARN L2 LEEZELIO
FaRA i (Karasek, 1979)
Bk EEADVHH OB T 24 ED S A FRAINER FRPEREIUCH D HRM T T A (Kan-
ICERL 3% DR (Walker et al., 1977, p. 26) fer, 1990)
HOHME X 438 HOY AT AWM 5 2 ¥ M9 T 7ot
A ANOEH  (Kanfer, 1990)
HE FERCRILIZ B W T A A 2SR T 2 HKI12dH % H
1 (Sujan, Weitz, & Kumar, 1994, p. 39)
T—r = FRITEY T 4 7REN - RO IR
VAV B2 X 3% (Schaufeli et al., 2002)
TAER — BEEONST+— v AL, Wk - SRR SF SE WA LR R T 25 K%
FEURE - 2T SN A F L RBGHEE I35 F HHbo
N W ANERN
e HREMICLE R EHEITOFNAE (Ford, BWRICHT M BROMSE RAAKEDS A7, BERN, &
Walker, & Churchill, 1983) F SF RBGEIRDCE L 7 sgkig o ¥ £ 7
BLUOZTNS OHREATEETED 72D 1B S
N5 FSERTEICHET 2 M0
BEALLTOR FTL¥r7—var L lEOME (Rentz
E% et al, 2002)
AR F L av 7 MIHRL, R 2 )5 ko ME
(Rentz et al., 2002, p. 13)
By 2 % v B IEMR O W B AT I T R B Y 7 b
ERMEIOTEE)  ARERE O EIEFEAT R L, HrLwT A
FTRAZYTF T EREFL, BRI
WAL, WA =Y T F 7 RMET HAEE
Hoif#) (Floyd & Wooldridge, 2000)
JEMRIE NGB WA IR D 70 v, (SRR 2 B B o & EI

EERRET)
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AWFZETIE, WoEHE - ESHTICBIT 2T L ETOMBREE 57—~ & LT, Tableau Zif5
EL7ZRBIIEIC & o THMT E B ERITo 720 M OME, BioesrsE - R TICBWTRTFLH
FOREMEE, 790 F -V b—varyy THRERRIIEELGZTWA I L, ZORGELL
TLRMEEK L LT, BEDO=— X EMOREECHEH T 2 LEEAVRE SNz, il S h 7%
fEERTEREE, TioLB LA 2,

w7 R )L =322y 7 (BR) PEIFIULEVIZE, HERRILEE S

© == XNEROMAEVED KA TH 2 W8, THFEDOHEM TS > FICHT 2 BR 25T &, #3Ek

RIzEE 5
© S = XEROMAEVED KA TH 24, HEOEN TS > FICH T2 BR AiEviIE &, 3k
RitmE s

Kifgei, 56T & BT OB (Buyer-Seller Relationships) (23 % —#HORFZE 125 L CTEHBRT % b
DTHbo 3, AWFIZEEDOH 72 RER LRI L TV 2RFICB T 2 Boeko /6, |
FIBUIRMEOGHIEICERL, 29 LS T CHERRNEEEZ 52 5 EREEHEL T,
ZLT, ThIETELCHBM~Y—FT T4 7 2NRELTHEPITTODNTETI7 Y F - b=V 1
Yy THEERRICEG 2 2R, £ LT, MRER L LTS = — AEMORETEAE BRI
WEEGZ WL WL RIET 5,

FAMROFREIIZ, EHELD, BRIV TIRHEBREE L W) SRS E Sh, BT
BT D EE R E DN NDO G A SN L EEMBEICBVTRBE 525 50TH
%o BFIIBVWTIE, S¥BELLLZHPTYH, BE=— ANFELNTHEYICEE SN2 TWEARS %
Vo Fz, BEO=Z—XZ0H OPHEMBMANIRIET 25T, WAILZOZ—XZEH LTI H
WL Do TH LT, 72 2RFUOBBIIBVTHEREIEONTVTY, BETT Y
FeLTOR—AbZBL CHEMESNG I LDPLETH D, EHIC, HPMOMEEEIE 55k
LTwe LTh, BFMDOT TV FAOBCBREICL > T, TV BoOTOE—Y 3 YRR EEAR
HMLTW e EE R D,

AR Lido & BY, HRVER - EHENEBEGZA2b0LEIOLNLN, WODDRED
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(Palmatier etal, 2006)c L*L 2O DERKITTE AT H I LIFTE TRV, KIS, ABZETIET
FY R Vb= aryy THREERRIH IO L) FERDOHHZEELTWE D0, HIER
REBEELILICEST, 79V F-)L—=vary vy ZHEREINL L W) BOREOHFLEDLE 2
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C O IR, IRHATEOEMICE F 5 Twbe T2, 4 Y a— 3BT MOARENRICITD
NizbDThHY, HEFUIIHT L4 ¥ Ea—3fTbhTnin,
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Bl
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